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A Study on the Consumer Complaint Behavior : Research Review

—— Perspectives in Sport Consumer Research —

Junji NAKANISHI

Abstract

The purpose of this study was to present several perspectives and subjects on the
sport consumer research by reviewing a number of consumer researches in the field of
consumer behavior and marketing. The conquest of several research subjects on the
sport consumer will be able to contribute to expand the theory of sport management
and / or sport marketing. :

The research method was used deductive method. Also, a number of consumer
researches were reviewed from perspectives such as the de§cription and analysis of “post
—purchase consumer behavior”, and were classified into two kinds of reseaches such as

1) the consumer satisfaction / dissatisfaction and 2) consumer complaint behavior.

As a result, four future research subjects which were deduced from this research
review are as follows: 1) the validity of applying Importance-Performance (I/P)
analysis to sport consumer research should be examined ; 2) The construction of a set
of conceptual process model from sport consumer’s satisfaction / dissatisfaction to
complaint behavior and the validity of model should be empirically analyzed and
verified; 3) The relationships among sport consumer’s satisfaction / dissatisfaction
toward selected sport services, the degree of consumer loyalty, and the influence of
word-of-mouth communication should be analyzed; 4) The relationships among
sport consumer’s satisfaction / dissatisfaction after complaint behavior, the degree of
consumer loyalty, and the influence of word-of-mouth communication should be
analyzed and generalized.

Key Wors : Consumer satisfaction and dissatisfaction loyalty
consumer complaint behavior word-of-mouth communication
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L1420 FHHEE HES W BRRES 1 ~BES
$3,000TH »7) 2FFB LicBdznHT L%
BHohIc LTV 3,

L LM, W 2holEicBVwTid, B
BoEKME, 85 y-2BEOEEE, 7=
757 4y o A, EERLITNOHEED
B &V - - ERMSEETEICHBESA 5LV
5T &EEHBLTVWS, FlZiE, Richins®®8
1, X ORBANSEEERIGERD 3 HBENRH
POEUIERGEELAFRLTVEEVS T
RHOICL, FABREEOEERSERETH
CEHEZENLBSEELARIETCESHSHITILTY
%, &5IT, HFEBRLITHELSHIED NS
TETHALEEZTVWBHEBRER, ThbEDS
NEVITHTH B EEZTVBHEBELD bR
ZEICHTERICH B EWS T & HEREICLTY
%,

Ft, SEITEH~NOFES 57 1 v 7 2D
B> \WTHHT L7z Warland et al®”id, 4
B, ¥, ALV -k 32 0BERSEETEIC
FEELBZ2320H T LEHEEICL, AiERK
L, THEECTEREET, B¥ET BNA
T, AV Va—=) XAOBELb EL, BB
OBMBEROKREVE V- S8 AEEY, [T
PEECSIBOEIBENCREBRRICH Y, B
BNDOBIBRBIEL, FELDZTOEI LV E
WHEEER-TVWAEWVWS T EAFERASILT
W3, ZOHT, #80%i3BEIDEL b 1E
REEEXETIT-THD, EHLD b EOHE
EVEBEXETECERICH S L VWH T L bk
LTW3, %/ Diamond et al®i3, HEL
* oy b4 VICZIFAT SN 723,00040 Lo
I — L Ohd OEIEAICIS0EERB L, BES
NEEEABRPEESE LI TON/BIGR - 4 —
ER, ZLTIa— VL TEEOHAKRIHV
THIL, HERBOBEVWHEEIY -2 /&
HicBid+ 33 (39%) 22 &L, Fhicxt
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LcHelBEobEEoNES IEE / Bk /
BlaXicBAd 2EE (B1%) 2&<HEL, Hice
LEBOEVWHBEREESCDVWTOER

(20%) 2E<HMETHLBHLhIcEhTY
%, & 5IT Liefeld et al®® 3, HiE &L KT
+ ¥ OIEBEIHE (40~608) T, BFRE =5
A (8 T, R/ EFMEBEc vTY
ZAN2THBTEEPESHICTL, Mason and
Himes iz, BA L FEBLER~OARRHFRE
TIEEECT AL RALITHEEC ST VAL
& bKIHT, BNAT, FichET, BOH
EORRER-~TWAHREICH B T LS,
L, g7 Miller®™® i3, EHE42H LI THENEE
T, BN T, SFEOBEE Th 5 T L EIARIC
LTW3, LB LEMS, ThosDER, 2hF
NTHRBEROEA MRS T LPBELITH
2RRTE T > TV B »(Warland et al®™),
ZOREBI—EUSPRONIEWEANH L LD T
b3, TOLIBHMBERAERIRT 30,
Grénhaug and Zaltman® i3, BEEFN, ¥
BEFN, =V F)F4 e EFNEVS/3D
DEBITETFVERRLTBY, ELOXIBE
EDBEETHEECTE LB SBRVWE L 2XF
TEAh2EETIICIEYREITNTHELE
bh s,

—7, Fornell and Didow® i3, T D& 5 15E
BITEHHREMOATFRRE GREHEFOR £,
HEBEEBEAHOMAETADEEE AT« 7
SBARICH B T L ERBRFICB I ZTHBEEEFIC
B 2 BB O EXH L BT S VAR
WTHSMIZLTW3, %/ Fornell and
Wernerfelt®*3¥ (3, Hirschman® ® “Exit-
Voice (B —1)" BRpeESIc, HBEEE
FEEROWEBAN~ -7 7 ¢+ v TRIBORRE
HEFVERRL, FEEECIIBEN~—7
Fa vy B, BEREOHR »PREN~—7
74 v FHBEEOER) hdba R+ EH
BL, 2FMB~—4 74+ v IXHEDE SE
3L0WH T EAEERHL, BhicEEEEYXT A
DEEHICOVWTHIAL TV 3,

DL, EEEEY 2T LOEERITOWV
TH#HSTHh TV 3 H, Fornell and
Westbrook™ (3, HBEHEOZVEIS, H50
RENEREME &3 7 0+ 2 5GH S HIE 53
%, TOREHBERMAO<X Y2 v OB
ZHHIL, DR - THEBLEEMESETLESI LV
HHBETIBEOERFEE (Vicious circle) iZoW
T L, HBEEEAARICERT I L LD
b, T LAZL OLETEIEICE L THEER S

HETITEHT A LHAEF LV EEREL, B
BREECINTNVE I BHRENLEBFERY 25
LADYVEMEMBIAL TWAB, 7 Resnik and
Harmon® i3, X&Bic Xk 3 BEEE T 28
P REER OGN L T, BEELHEEED
RAOHRBICOVWTRETL, BEHLD bIHEE
OHBEFEAENT OO E LTR 3 EHAH®
<, $Fic Z OIEADIHE R BIRMSREN TV
WEBXEIR, K YTREIEVS T L4
LTW3, CO&IBHMRNLEFEEY X7 4
DOVBEWABE LT NEE S TOERR, £<
DHBEHNET « — E X EBA Lokt
LTEBTHERECLTVE EVWSHENS ZH
5TH 3, BlZiE, TARP, Inci3, 87.3%DiH
BESBALILTESHICN LT, 5.4%0n80G%E
Xt LT, T.3%0E=% (BHTFHEEEL EEFIE
LU CEREEBE LTS WS T &2
L, Handy and Pfaff' i3, BEROMEETHE
IKBWVT, 55.0%6DTHEEIIBA L ES T L
T, 6.6%3BIEEHICH LT, 2.9% 2ETHRS
PHBERHEREICS L TEHBEELIITE LW
ST EEESMITLTBY, BIEEE, THEHE]
PHBEREL EN0EFOHE LI THERE D
1\ (Day and Landon®™), &5 T &A5EfR
T&b, LIchi-T, FEF » AR—VEEFEDS
BB\ Thd, BN~ -7 7+ v VEBRIBEEE
TERHOREME LT, 28— VIEBEOEHT
HOBELEZDA =LV TER L THL
EDPREOHEETHILBbN B,
OHBESHETH L oA Y VT 4+ KBIT AT
HEREOEBTEHL oA P LT EORY T 4
TR EEEHELIITAEEDT S YT 4
DPRBERLRNS EFER LU THEVEED
2NV FVE WSSy Ko vy OE—EAD
oW TId, Fic btz k 3 i OFFEER
78 TARP, Inc®ic &k 2R LA —IC LTV 3,
#lZiE, Gilly and Gelb® i, #4021y
M- FRIBZEOWEICBVT, HIERRORERE
BETSVReaAvT s EDEDT 4+ THHE
BERER A RH LTH Y, FU &SI McNeil and
Miller®™ i3, BEIEOFIRIELID LiF, &%
B UMY TSR Lo EMEER LI TIc R 2K
UL bEHERRGHROC &2l LT
W23, %72 TARP. Inc®hash « a—SHolf
HEB/TIT - -HEBERATICB VTS, FHECHT
BAEDOHIBICERELIBED TS Feu v
T 1 1362% ThH 545, IEFEITHE L I EERR DS
HEhzd &, FhHPU%icE cHEMT 3T & %00
BEIcLTW3, Tk, HEEOEETEHLE
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oA YT 4 EDRY T 4 TISEIRIGEER DR
MRVWEIILBb S, LIALEMS, ThET
DEE « AR -V BEFOLFITBIT2HEED
4 ¥ V7 4+ (Consumer loyalty) \cBA3 BH%%:
BELTABE, HBRE—Y « 4 —EZXPS D
75T s “B—OHBERE « RHZE
(Andreasen®)” 252 48, zhdicwlLT
H8HEVwe s Y5« (ERD) 2R BR S
V=TI =—4F 4 v 7% (Marketing phi-
losophy) %#@&SIEBT Lick-T, EMc
TELILTR YAV bHBVWIEEBHERA S
&7 BHEH{LEkEE (Market segmentation)
DENEHMEED—D FTEZER) L LT
[BBEoA Y7 +] BRASHhIHBEVE
{, B L& ST, RE—viEBREDOEETH
WX 2T, IEHESBEEMILEEL T, B
DHEBEBE « FXHBZE (Andreasen®)” 253 1-
HRELTO [EBEvA Y VT 4] ZHIET S
TEIRFEERBLT M2k 3 IcBbh
%, HlZIE, Selin et al®3, HIHEKBEICK -
TRt N2 8 BEMOERE 7 4 v P X REEP
XAt s EREEL V2T 0T T LB L 118
Bl EoBinE (Participants) X8I, zh b
KT B570s 54804 ¥V5 4 (Program
loyalty) ZHIEL, 94 ¥ IVF 4 e €I AVF—
va vk 30ODBMEI V- T%B, FES
574y AP N— Y F Y F 4 i & DREE
ERETBIEICEST, Fus b2 —F
T4 VBN OFRIEA v 7y P EERLTY
%, EUL&Sic, Howard et al*®i3, i OA
EevoNz—va VRlick-TiREEEh B8
BRIDOEEE 7 4 v b X IEEP XL « EMHE
EWseTu s 5 AICEG L I BME284L EX
i, ghoicxwds7ros5a - af vy g
ZREL, Efes v 2 BB BT 705 A
EDb7 49 bARDFBOT0 S5 a0t BT
OySh 0L YT 4 DEBEN EEHSH
iTl, 51U EOBMEDFBBEOBRME LD
b7o s TBEIIY M AV (BINE
F DURABEWC EEARICL TV, $1,
Backman®'® % Backman and Grompton'"'*'® 3,
HEEEDLVI VT —va v e b —ERIIHT S
HBEOJRER (attachment ; LMERIREE) %
DAY NTF 4 DEZHTHIBTAEICE-T,
AEOTNTa—2PF=Ra—-bEWafkL
V—va YHERY—EXDO#MSHEE (con-
tinuers) &, BEICFOHY—EREZFHELL &
D& B, BAEZRHELTOEVWIEEREE (dis-
continuers) &\ -7 2 0(WRIC, Thoicn

T35 () oA vus 2BELTVE, 2D
HER O MEESAIODOA Y NTF 4 SN—F

EoAv¥ T4, BEDIFOoA YT 4, B
TS YT 4, BoA ¥IuF ) IHESQ,
TN7EF=RLEVIFEHP, B5 LN, AR
IR, EAOEFIMEEN L VW73 DD -y
FU T« F5tE, ROCBEARBOMT (side-bets),
BHISNIBERLARNVEVWS 120D -4 F 4
VIMEOHENR I NS 4DV —TRED D
FLHBIT BT ENTESEWS T EpHRICS
N,

L LS, ThOLH3BEL DaAvYIVF 4
MAESPERY, LEHWITTONE—HT,
Pritchard et al”™i3, £ DA v 57+ HET
HOShTWAHBEEDA Y7 4 &S B
4 (construct) DV ) z—vavey—Y R b
TE~NORADIEH « BAK, WL >2h0ER
0, HERUSEESSSD, Fhico\WTodi
B ENT I D o7 &0 L TEHEES
LT3, £/bdEIicBVTIE, SEE9E/N
ZHE—v 75 T7LBEMRIC, THNEERRE
W foLENRlE (—RT) OATRA oA Y
W7 4 DRIERICE > T42DOf ¥ IF 4 o 7
V=TIHEL, FNODITNV—FES4TRY
AN —4 57 4 v IVBRICHT ARIGE & £k
U EER RS, o1 YiuF 4 AIEDOHEES
EFNELT, 280 [WWEBHZy AV H]
& TITEE9IEIE] &\ - 7o 2 IRSEDFT BN —HERE
HIHEREA R Lz oY 7+ v« BHOPOER
WISHHEAEF o 5,

TDEIIE, BLOOS YT HEMNTS ¥
VT4 e v TAVF—VaVITXBEHE<—7
74 ¥ TR OREERKNILEEL LTiThh
TVWBY, RE—VHBEOEETEL oA v
7 4 LOBGEIC O WTHRE LT BEicE L
WRRICH D, XKh—EBEIHEOEVW—/ T 1
v UEIRAEET A0, ThoOERE
AT A LHREDEETH S LEbN
%o

QEBEERAHLO2 I 0FEH T 2HE

HBEOEHITHED T I OBERMRE GFEN
O3 3 k0 IEFENLO D I OHBEEND
BNEWVWS Sy F2 v OETER]D oV TE,
SlcbidRi kS, B OMEERIc—E
BEHohs, FlZiE, Arndt” iE, 02 3 ORI~
DEEITH>VWTHEL, Z0BR, #Y574 7
BOI3XDbRAF 4 7O I DHBEKEY
HEEREICBVEENEE > TV &R
LTW3, %7 Richins® 12, MBERERE~OD
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RicE LT, BEETE, HFET8, 02 3178
EWVWo T3 0%, fNMREAN T« 703
I OHRENR L OBIRY, HBERHENOKIG
KEBERITTERIC- WK L, BESE
KTH3IFE, FHEHCHT3BERA (o
HETIR/NEEETH 7)) ORAEBERAF 17
TH 3 EHBECBHSNIBC, 247471
O3 IMBERLTVLEVSTEERBLTYL
%o

X 5T, Horovitz®? itk 2 &, ¥ — EXDNH
T}, HRELEFAZERESOREE=TEL T3
AP >TLe2RoTL N B, [ixRi-17
A S, EHIAKRZOEEFRREMNT DO,
RHEREEDS 1% W3 EFT, REINYE TH
BERIDDLNUKEVEVWS T EXRFASHIILT
W3, $/b3HEETE, FEHNLOI IMN3I
st LT, FEFEMIEOz 31333722 & VS [3-33D
#%H) (the Rule of 3-33)] (Wilson'®pp.22-
24) ®, TOa3EwH 5013, “0&100%A!
(the 90-10 rule)” icXfexh 3, o b, “HRE
DKL, BHDINKICKEENBE” LWHbiF
ThH 5| (Peters™p.240) W\ -7k Sic, O
Y ew—hF 4 v IEBBILT A E0EERI
DVWTHHENLENT VS,

Lo T, RERU-BEELSEEEIND
O3 3 OEEAMNEEIREVWT EA2EL B L,
REERW AR -V EBRESE SO L1TEIC

SWT DS » —fbds, SHBDORR—vEEE

HROFEE LTEF O3,

(3) HBELHBLELSBONET—F 74
Y IRBOFTRAL

@ [EEEuAvYILF 4| OEIL

TARP, Inc.®® (pp.53-65) i, A 2HONEE
Wks o b 54 YOREBENNREZRET 2120
iZ, AStto, (1) HBEBESS v b 54 V&4
B4 37 OE/M T X b $550,000, (2) EEZ
R0 (144D $5.50), (3) MERS5X
T IRUUEER80%, (4) fRBUCTHR L oS
OEBAET0%, (5) RHEEEFREOBBA
$A6.2% &\ o 1Rl E, &) U F VIEFIRETE
OABRICRAT B LItk - T, ElE0IEED
BEoA Yy« (HEAR 2EMRRcHE
LTW3, ThboDRMEEICERMFISETEL
PoEEER, (1) HEEICHER LBERIC L -Thd
12 & & h B AERTRIZSH $597,600, (2) MRRICR
BESEEOBEBA I X 2 ERFIZE A $20,400,
(3) HESRELEL - OBLNETHAD
AERTRACFIZE DS $513,000& 72 0, IHEEMHE & »

b 54 v ~4ERE $550,000% % LT H, $105,000
ORISR/ S h, BENSEE (ROD #19.1%Iic
bETBEEVSITETHot, ThOHDT LI,
HENEEEA LA~ — 7 7« v TERER D
BEOoAL YT 1 28D, FRICE-Tdd
ShBPEOERMPIRMSEAL, DB IE
TEAEERF O RE ISR « SESBHTEL BB
EVWH T EERBRLTWVWS, ZOHEKT, HBE
EE P DS E S D SRR A EA T [T
074w b 224 — (Profit center) | LIFEEH
5DTHA 9,

@ Oz oEk#R] OFtE1k

TARP. Inc® (pp.24-28) &, 4&ic btz
M, ahea-SsHofAHEB7T, O3 I0EKk
SREFBRMLTVS, FAEEERL /-1980F
12, ah e« a—35%id4,3660EBEZITE
D, bLEEEZHLITTELEEDLTICHRE
DV RREE BB TER D oo & LTS, FEF
BHIS O 31d, 204,366 A% 5% T43,660A
CEEARIBELLCEICKS @GIRLAOZ 10
BEMBEEZIOATHELES), L LEHS,
ikt OB L BRI & 03,733 A (85.5%) 8
ROV D, HBRLELTOMBLTED, #
DFBHLEO3 I OB KREHRIZ,TBAI K
U, $HBRICHERELEL - EEIR6EBA
(14:5%) <, ZDIEFEHOT I DB
6,330 ANDEETEWVWIED B ENTELEL
Yo CORERNMSHEBE, LEAFFENISOD
IDEEN2ETH-TH, R, FEFEHR
O3 I0ETR--HEE L AITOEL.56A
(19,778 / 2 X6,330) OEEAIFENETOI L
DFEBICE->THEEBLTVWAT &iTith, EEM
HiciRE235%2 5 itk - T, JEHFEMNEOD
IOBENETHADLICEEDTVWEEEZ L
Yo EfIE&E~OMIE (Inquiry handling) i
BOTH, [EtiE, FEFENHLOa IICk->TER
bhictEZONBHEBE L AIIKLT, 7.18A
OFFEEAHEELTVE LS T & bAMKICS
nTuna,
LokHie, HEBERRE  CNHELHBEER
TTENCRE Y 2 BT L EIEN - INHNHE %
VEa—F32&ic&-T, ChETHH» 2
X VREZONBTRGTVEERSINTIE
Motc k18, WL O>hOWEREEE, chhd
PBEEENBRE—VHBEREOREE LTH
BeacehcakEELONG,
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V. % &

AHETIE, ThDPOLBELININEZAR—
VHBEMEORECHAERELHET 510
2, MBRETHRP—MO~—4r 71 ¥ IHHI
BIFAETHEE L E2— LTELD, ZOHE
HELAREMICOVWTIR, PTIRTLHicE e
WBEIENTES

(1) 2R -V HBEDHKRE « RNt DS

BEL, ZoTFNVORSMEFIENICH

ﬁ ® &%E LTw < ‘,Z‘Eﬁii%o
(3) ZH—Y « - ERICHT B 2K — ViHE

HOMRE » R oA Y7 s ORER
U0 I DERIEEOBEEESTLTY
LB B,

(4) RE—VHBEOEHBITHROGE « Nk
BLoat vy OBRERCOI I 0K
ShER & DRREE D L TW L LEND B,

ERD 402 FE— v HBEWNEOFE LR

BTa0IT, Z#—Y « 4 —ERIIHNT 3B
B & ¥ 7+ — < v RFHME OB TR A
AEH NS v 2GR /P o) Z2IBH -
BHT A EMBBEYTHE0EMICOVT
RETT 2 HEND 5,

(2) 2R =V HBEOMRE « NlEDL 5ERET
BcELETO—EDTOER » EFILE

TBEIER, BH AR VEEXOEBRP R
K=Y o2 —4F 4 VS OEROWIEICRE - H
BMIBbDLEELONB, 2DIBHITR, S,
ZR—-VEE BT 3HBEEETHORAN T
ODER e« EFINEVS I RR— Y NBETEHTE
~NOF I IEITHRE (35 51 L) EHETEC
EDBBBOFELENL ->TL B3THA9,

F R

H1) HEBENEDIIRTaERT, HEERPY—EXERBATIONE V- LEBEOBA S0t
2% 8% % bDT, Crompton and Lamb'® ps#7R L =i oftiic, (1) AIDAIEEH, (2)
AIDCA T, (3) AIDASHE, Z LT (4) AIDMA BRI Ehid5 22,

& 2) BEHHIAEM (cognitive dissonance) &1, Festinger, L. (1957) i & - TEBE S h /- R T,
HBEAR, HEHUFPHRBICOVTHREHLTHNZ VO LEMEFEE L TOWEWERREZREL 3
bDTH 5, LIchi->T, ZOMA (HBE) IRMEELEELEREZE L TAEMEHENTE L5
BT oNnBEbDTH B, E5ic, TOHERIFEWE V79 7 baREST 2 LEBERED
BEATREL TS N2EHEB LRDD, HENTOVEREERHLI-D TR EICL-T, LE
MILREZICEEE LD 45 LRSS (X Ppp. 263-264),
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